
 
 

                BE YOUR OWN BOSS! 
 

 
There are different ways to work for yourself and be your own 
boss. 
An ENTREPRENEUR is someone who begins a business or 

rejuvenates an existing business. Essentially, the person is creating new 
business opportunity. They may be the boss – or they may create the business 
and assign someone else to operate it while they move on to their next 
venture.   
 

An INDEPENDENT CONTRACTOR, like a freelancer, is someone who works 

independently and therefore is their own boss; but they contract with a person 
or company to work on a specific project, for a set time period – all terms of 
the agreement are written in a contract.  
 
Usually an independent contractor is a sole proprietor. This means their 
business is not a separate entity from them as a person – in other words their 
business ID number is their social security number and their personal and 
professional taxes are filed together. A corporation, however, is separate from 
its owner. It has its own identification number, legal protection, and taxes.  
 
There are many ways to start a business and there are numerous pros and cons 
to weigh before making such a risky commitment. 
 

 Write a business plan, get a loan or investor, and start the business. 

 Write a business plan, borrow money, and start the business. 

 Write a business plan, use your saved money, and start the business. 
 

So far we’ve made the point that you should write a business plan before 

starting a business. The business plan is ‘a formal statement of a set of 
business goals, the reasons why they are believed attainable, and the plan for 
reaching those goals. It may also contain background information about the 
organization or team attempting to reach those goals.’ 1 

Other entrepreneurial choices include: 

 Buy a franchise. 

 Become a freelancer or an independent contractor. 

                                                
1 Wikipedia. http://en.wikipedia.org/wiki/Business_plan  



 
 

IS THIS RIGHT FOR ME? Here’s the great thing about starting 

young: you can put the long hours into your business and make it reality while 
you are young and single without a commitment to a spouse and children who 
depend on you. There’s absolutely nothing wrong with starting a new business 
when you are married either; but the whole family should be on board and 
ready to support the incredible time constraints that are involved.  
 
The downside to starting a business while you are so young is your lack of 
experience in the real work world. It is one thing to master a business plan and 
understand its components; but getting it started in real life will present 
challenges a business plan may not prepare you for. 
 
If you get some years in working for someone else you will get to observe 
multiple job settings so you can apply real life knowledge to your business. 

However, many brilliant business owners started young and you may decide 
this is the right path for you.  
 
Some of the reasons people want to be their own boss: 

 
 They don’t want to answer to one or more supervisors. 
 They don’t want to work hard and have all their supervisors make 

the most money when they can just work for themselves and keep 
their hard earned money. 

 They get bored easy and want to be a creator or an inventor. 
 They are innovative and always have new ideas for business – their 

brain is entrepreneurial. 
 They want the freedom to have their own schedule and decide on 

their own pay (ideally).  
 They don’t like to conform to the corporate world. 
 They fear they’ll be stuck working in a cubicle their whole life. 
 They want to create a career that fits their personality.  
 They want a career where someone else isn’t in charge of how 

much they succeed. 
 They want a work-from-home career. 

 
Some of the reasons people DO NOT want to be their own boss: 

 
o They don’t want to take the risk. 
o They don’t like to make decisions. 
o They would rather follow the leader than be the leader. 
o They want the security of knowing there is a paycheck. 
o They want the security of health and savings benefits. 



 
 

o They want to work their way up the corporate ladder which may 
be a bigger ladder than what they’d have working on their own. 

o They want to be their own boss, but they have too many 
obligations to take the risk. 

o They have bad credit and can’t make the financial investment. 
o They never thought about it or they think it’s out of their reach. 

 
 

HOW WILL I EVER BE ABLE TO AFFORD MY OWN BUSINESS? 
 

If you decide to start a business that requires a significant 
investment, you’ll have to borrow money, get a loan, find an investor, or use 

your own saved money. This is definitely not an easy process but the rewards 
can outweigh the risks. And if it’s not a good business venture, then your 
trusted business plan should reveal this before you invest any money.  
 
One of the best ways to start a business is to keep a steady job while working 

extra hours on your business venture. If your job is during the day and 
completely secure with great pay (enough left over to save); health insurance; 
and other benefits – then it might be worth it to keep this job and work on your 
new business at night and on the weekends. You can use your lunch hour to 
accomplish tasks for your new business. It can be done. 
 
Otherwise, you could get a night job that frees you up during the day so you 
can work on your new business during the day. But remember to be realistic 
because you will need plenty of sleep and some relaxation too.  
 
The amount of money you’ll need to survive greatly depends on your lifestyle 
and the type of business you are opening. Generally speaking, it would be wise 
to save enough money to pay at least six months of your personal bills. This 
isn’t to support you while you are looking to get your business started – this 
would be to support you after your business is opened! This way you don’t have 
to worry about your new business making enough money to pay your own salary 
right away. You would keep the business profits (if any) invested in the 
business and use your personal savings to pay for your personal bills, for at 

least six months.  
 
When you need advice that is specific to your situation, a great place to go is 
the Small Business Association or you can meet with a mentor from S.C.O.R.E 
(affiliated with the S.B.A.).  http://www.sba.gov/ 
 
 
 



 
 

Buy a Franchise!  
 
A franchise is usually a safe investment because you’ll buy the license and 
materials to start a branch of a company that has already proven its success. 
Most ‘chain restaurants’ like McDonald’s, Subway, Burger King, etc., are 
franchises…but here’s the tricky part, not all of their locations are a franchise. 
Many times the corporation owns some store locations and will not sell them 
but will sell franchises in other locations.  
 
So a franchise not only has proven its success but it also removes the guess-
work for you because when you buy a franchise, you are paying for everything 

you need in order to get the company started – including the marketing and 
advertising materials and procedures. It usually costs one flat fee upfront, plus 
a percentage of sales (royalties) that you pay to the franchisor quarterly or 
annually.  
 
In return, you have to agree to operate the business based on the franchise 
agreement. The reason there is very little room for your personal creativity is 
because franchise stores must be uniform. For example, as a customer you 
wouldn’t want to go to a Subway somewhere and discover their food is nothing 
like all the other Subways just because the owner of that restaurant has gotten 
creative and changed all the recipes! This inability to be creative is a big 
deterrent for many entrepreneurs. But many owners prefer to have this 
guidance and “road map” of specific guidelines to help them operate a 
business. To some, this is the best of both worlds. 
 
 

Be an Independent Contractor!  
A smart way to begin the entrepreneurial journey is to work side jobs as an 
independent contractor or freelancer, while you have a secure job elsewhere. 

This will give you a glimpse into the responsibilities and demands of working for 
yourself. You’ll learn how to market your skills, communicate with clients, be 
disciplined to get the job done, and you’ll learn how to manage your revenue 
and expenses! 
 
There are so many things you can do as a contractor – even while you are a 
young, budding teenager! After you decide what you want to do, you can 
decide on a business name (even if it’s just your actual name) and then 
advertise! Make flyers, brochures and business cards so you appear 
professional! Once you get some clients and have a proven track record with 
references, you can take time to consider whether or not you want to continue 
this venture. If so, it’s time to build yourself a website! 
 
 
 



 
 

What skills do you have that are marketable?  You can even do a mix of 
different kinds of work and market yourself that way, much like a ‘handy man’ 
does. Here are ideas for the type of work you could do: 
 
Tasks that could be mixed and matched to create a business, or to do until you 
decide what business you want to start – 
 

 Painting houses 

 Fixing cars 

 Mowing lawns 

 Organizing basements or attics 

 Tutoring 

 Dog walking 

 In-home pet sitting 

 House sitting 

 Baby sitting 

 Teach young children how to paint, draw or play music. 

 Window cleaning 

 House cleaning 

 Office cleaning 

 Jewelry making 

 
More permanent business ideas – 
 

 Administrative duties from home (must have some basic office 

equipment). This position can turn into a great career as a Virtual 
Assistant!  

 Writing services (You must have good grammar & punctuation!) 

 Editing services (You must have good grammar & punctuation!) 

 Graphic Design 

 In-home day care (You must be licensed!) 

 Pressure washer (You must have insurance coverage!) 

 Computer repair 

 Computer consultant 

 Tutor with larger relationships, like with a whole school(s) 

 Nanny to children 

 Direct selling 

 
 
 
 
 
 
 

 

 



 
 

 

HOW DO I MAKE MY BUSINESS LEGAL, LEGIT AND 
SUCCESSFUL? 
 

The first thing you should do to learn the ropes is contact your local Chamber 
of Commerce and ask them for information on starting a business in your 
community. They will give you an information packet with a step-by-step 
guide.  
 
All businesses should register their business name to make sure there isn’t an 
existing company already on the market with that same name. Then, if you are 
a sole proprietor (independent contractor or freelancer), some states do 
require you to get a tax license and others do not because they expect you to 
pay your taxes with your personal income taxes. Some businesses must have a 
zoning permit and others require a license to sell or manufacture goods. So 
every business is different as is every city and state; that’s why it’s very 
important you check with your city to learn your city and state laws. Again, the 
Chamber of Commerce is a very friendly place to obtain this information! The 
Small Business Administration (SBA) is also a place you must call. Their mission 
is to help small businesses. That’s what they do. www.sba.gov   
 

It sounds intimidating but it really is quite fun and you’ll feel a sense of 
satisfaction just by starting this research. It’s a fun step toward earning your 
adult wings! 
 
Make sure you ask questions during this process and if you get confused, ask 
more questions. This initial research and getting to know your town will be the 
easiest thing you do in the process of opening a business so it’s a good time to 
start testing your diligence and perseverance!  
 
Hint: The easiest way to start a business is as a sole proprietor. You can always 
change the business structure later. 
 
 
 
 
 
 
 

 
 
 
 
 

http://www.sba.gov/

